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COMPLEMENTARY
CUSTODIANS

WHAT MAKES A CUSTODIAN BANK A GOOD FIT?
WEALTH MAMAGERS TAKE US THROUGH THEIR CHECKLISTS

CAMILLA GIANNONI
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inding the perfect match in any walk of life is never easy
ond seledting the right custodion bank is no exception.
Things become even mare caomplex when there are
multiple partners invobeed. Independent osset manogers.
do not just need to decide which institutions they wont to work with
but also how mony they need.

‘It really depends on the size of ossets under monogement.
However, | am convinced it is better to be important to a small
number of custodion bonks rather than being o small player with
many of them,' soid Joe Mirante of MFM Mirante Fund Management.

Far Julien Solioz of Pimensast, the type of mondate also influences
what should be the ideol number of banks to partner with. ‘Clients
reloted to our family office octivity (ultro-high-net-warth indridueaols)
are asking for greater diversification of banks, oligned with their
values and needs, he said.

When it comes to selecting the right institutions, there are many
foctors to consider, and, according to Matthias Biedermann of
Emcore, some are essential ‘In order to comy out doily business as
efficiently as possible, o modern and reliable online platform for
transaction processing is maondatory, he soid.

From a smooth communication system to high-guality service to
pricing, the research for the perfect custodion bonk starts here. Reod
on to find ouwt wihat the most importont features are for these four

independent asset manogers.
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JOE MIRAMNTE

= We currently work with four custodian banks,

‘ ""L ranging from big ployers to renowned private

banks, all based in Switzerland. On choosing

suitable contenders. it really depends on the
size of assets under management. However, | om convinced it is
better to be importont to a limited number of custodion banks rother
thon being a small ployer with many. The service and collaborotion
will definitely be better if we are omong the bank’s key clients.
Pricing is cruciol too, but it is even more essentiol to hove the
highest quality of service, as this will underpin the level of service
we oon give to the clients. This is why we want to work with bonks
that offer the best service in the sector.

JULIENM SOLIDE

‘We work with approximately 20 custodian
banks. All of them bring volue to our customers.
oand hove a purpose. It is important to
understand that each bank hos its own DMA,
market position, strength ond minimum business requirement. The
number of banks which an independent asset manoger should work
with depends on the tupe of mondote. We hove selected four to five
depository banks for discretionory aond advisony mandates; there is
no need for more, as the interaction with the end clients is limited for
those mandates. Clients reloted to our family office odtivity (ultro-
high-net-worth individuaols) ore asking for greoter diversification of
banks, oligned with their values and needs. The choice of bank
depends on many criteria, such as the size of assets, ype of senvices
offered, contoct personnel, locotion and pricing. We try to ensure
that clients and custodian banks fit together well, as this is the only
weoy to ensure all the stakeholders are satisfied in the long term.

HOW SATISFIED ARE YOU WITH THE SUPPORT OF
CUSTODIAN BANKS?
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MATTHIAS BIEDERMAMNN

As an independent institutional financial
L partner, Emcore operates entirely free of any
intemol interests or binding cbligations to
any custodian bonks. Financiol security is
our top priority. Accordingly, attributes we look for in a custodion
bank include a heolthy bolance sheet. a high Tier 1 capital ratic
and a solid capitolisation in terms of financol stobility. To ensure
we olwoys meet our clent requirements, we only consider financial
centres with the highest credit ratings from the well-known rating
agencies. A transparent and client-oriented fee policy os well
as high guality service and fast processes for occount openings
are further requirements. in order to carry out doily business as
efficiently as possible, a modem and reliable online platform for
transaction processing is mandatony.

Faor these reasons, we hove no mare thon 15 custodion bank
relotionships, and we haove maintgined these partnerships for
decodes. Our aim is to generate economies of scale across all
our custodion banks and to best achieve our clients” investment
objectives through our active portfolio manogement opproach.
Therefore, each external asset manager should define for
themselves which bonks they want to work with.

FAOLD PANIA

‘When it comes to relationships with depositary
banks, LRA differentiotes itself from a
L ‘traditicnal’ independent asset monager.

Due to the noture and specificotions of our
niche end morket (US clients), LEA s more than just a dient for our
depositary bonks. We see ourselves as partners, in thot we deliver
solutions to manoge and retain clients who would otherwise leave.
‘When it comes to clients thaot hove a US link. banks are happy to
work with on estoblished Securities ond Exchange Commission
(SELC) registered asset manager. This enables them to retain
clients without undertoking the burden of complex and costly SEC
registration and owversight. We cumently work with more than 15
depositary bonks. LFA's clients select the custodion banks on their
own initiative, our job is to anolyse the chosen bank taking into
occount the technology used to communicate with banks, among
other things. If theres an outomatic data feed in ploce between the
bank and asset monager, the relationship is much smoother than
if the bank’s data has to be monuolly processed from the osset
manoger's bock office. For that reason, the level of technology ond
the banks’ roadmap are factors we look at closely when partmering.
Other importont ospects include the bank's operations, such as time
needed to onboard a new client and processes needed to submit a
change in client information, and, of course, their finonciol situation.



